


 

© 2020 Caterina Rando, MA, MCC (415) 350-6854 
cat@caterinarando.com | www.caterinarando.com | www.twibc.com 

1 

 
Make Your Sales Fountain Gush 
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Set Yourself Up For Massive Sales 
 
Have certainty in your value. 
 

 P Know you have massive value to bring. 
 

 P Note client successes that you can cite. 
 

 P Pump up your personal power when selling. 
 
Have certainty in who you serve. 
 

 P Know the demographics of your clients. 
 

 P Determine the psychographics of your clients. 
 

 P Note what are the indicators when someone is not the right match for you. 
 
Have certainty in your offerings. 
 

 P Know what you are offering. 
 

 P Know what the cost is. 
 

 P Know who your ideal client is. 
 
Have certainty in your sales process. 
 

 P Have a prospect list and a way to manage your prospects. 
 

 P Have a prospect tracking system for calls. 
 

 P Know your sales fountain. 
 

     P Know what to say on a sales call. 
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Know Your Numbers to Thrive at Sales 

 
In your business, your numbers are your friends. Get to know your current numbers and decide 
where you want your numbers to be.  

 
What to do to maximize your program effectiveness: 

 
P Set a sales (sold) goal for your best WEEK ever. 

 
P Set a sales (sold) goal for your best MONTH ever. 

 
P Set your sales goals for each month for the rest of the year.  

 
P Set a goal for the # of reach outs you are going to do each week.  

 
P Set a sales conversations goal you are going to have each week. This goal must be at least 
12 each week. To get your sales conversations goal, take your sales goal and multiply it by at 
least three and perhaps up to five.  

 
P Set aside at least three times a week for sales calls/appts. Mark it off on your calendar for 
the month.  
 
P Track your revenue sold and revenue in the door daily and weekly.  

 
P Review your sales goals daily.   

 
 

Which of these ideas are you going to embrace, that you were not doing before? 
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Sales Start with Influence 

 

Embrace the Influence Equation: 

Visibility + Value + Consistency = Influence 

 
Which part of the equation would you like to have more of?  
 
 
 

 
Sales Zappers to Eliminate 

 
 

1. Not Having Sales Goals  
 

 

2. Using The Law of Attraction Instead of Sales Conversations 
 

 

3. Using Visualization Alone is a Cure For Phone Phobia 
 

 

4. Thinking That No’s/Rejection is the Universe Talking to You 
 

 

5. Feeling That Not Selling is Being True to Yourself  
 

6. Not Being Willing to Be Uncomfortable 

 
What is your biggest sales zapper?  
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You Have to See It to Sell It 
 

Take some time each day to see what your thriving sales success looks like. Let’s take some time 
right now to reflect on this together.  
 

_____________________________________________________________________________ 
_____________________________________________________________________________ 
 

_____________________________________________________________________________ 
 

_____________________________________________________________________________ 
 

Sales Principles to Thrive By 
 

1. Know you have massive value to bring.  

2. Always wear your C.A.P.E.: Certainty, Authenticity, Positivity and Enthusiasm  

3. There is a lifetime supply of clients to serve. 

4. Your integrity and massive value is your protection.  

5. Selling is service. More sales = more service.  

 6. There is no room for disappointment, only more follow-up.  

7. Consistency over time creates mastery.  

8. Serving, Selling, Speaking, Strategizing and Self-care are your five pillars to master 

and prioritize. Get support for the rest.  
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A Bit About Caterina 

 

Caterina Rando is on a mission to teach, mentor and support women to be 
themselves, do their thing, serve their people and massively monetize their 
entrepreneurial mastery. She shows women entrepreneurs how to be loud and 
proud about the value they bring through speaking, selling and building 
influence.  
 
Caterina is all about, positivity, integrity, generosity, community, and 

providing massive value while uplifting others. She is a women’s business mentor extraordinaire, sought-after-speaker, 
author, and publisher, who hosts over 70 days of live and in-person events and retreats for women each year. This year she 
is hosting virtual events each week.  

Caterina is also the founder of The Thriving Women in Business Giving Community. This group of women raises money 
for women and girls’ education and entrepreneurship. Caterina is also the founder of the Thriving Women in Business 
Center, in San Francisco. This is an attractive and warm place for women to come and do their workshops. 

A Few Unsolicited Raves 
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Caterina conducts a variety of programs designed to provide skills, support and an 
environment for breakthroughs to catapult your businesses. Programs offered 
include: 

 

 

 

 

 

Thrive at Sales Pop Up Program This nine-week program will raise your average monthly revenue, 
build your sales acumen, increase your sales certainty, and support you in making positive changes that 
allow you to catapult your sales with more ease.  

Women’s Workshops, Group Programs & Retreats Program and Cruise This six-month live 
virtual group program, combined with a seven-day cruise, shows you how to soar with your own 
workshops and retreats for women. You will enjoy extensive skill building, checklists, templates and 
individual guidance on how to build a business with workshops and retreats. 

Speaker Mastermind Program and Cruise This small group of women will gather to upgrade their 
speaking, master their stories, and improve their strategy for being of service with speaking and 
workshops. We will explore how to get on more stages and improving how we make offers, all while 
enjoying a getaway with other amazing women on a mission.   

Expand Your Fempire Accelerator & Mastermind Program  This year-long, live group program 
provides comprehensive skill building guidance, systems templates to customize, and lots of attention on 
the business of each participant. This program will grow your revenue while building the foundation for 
a long, profitable, and sustainable business. 
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